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PROTEPO INTRODUCTION LETTER 
 
 
 

xxxxxx (Dear Customer Desperately in Need of Protepo’s Services:) xxxxxx 
 
Enterprise integration companies are not created equally. You might overpay for a large consulting company. Or 
you might go for the lowest price. Either way, you could find your project riddled with guesswork.  
 
My name is Vasilis Katsoulis, founder and CTO of Protepo. My company’s integration expertise has been proven 
time and time again. SAP integration expertise in part of my company’s DNA. 
 
I have more than 14 years in the SAP integration industry. I spent 2 years in Germany working with SAP on 
Business Connector and more than 7 years as an architect of the webMethods Integration server, the core engine 
of the Business Connector. I understand these products inside and out. I know the correct way to extend them, 
the best ways to customize them to suit your needs. 
 
My company employs a small group of consultant who have worked for SAP. Among us, we have more than 50 
years of SAP integration experience. We keep abreast of emerging technologies, of new engineering techniques, 
and of the latest open-source software. We truly are the expert enterprise integrators. 
 
As the founder and CTO of Protepo, I take a keen interest in my clients and their success. Where your company's 
money is involved, the stakes have never been higher. I want to work with your to make the most of your SAP 
investment. 
 
xxxxxx (write customer-specific paragraph here) xxxxxx 
 
I believe in my company. I believe we are different from other systems-integration companies. I look forward to 
meeting you/starting your project/presenting my solution, so you, too, can be convinced of the Protepo’s 
expertise. 
 
Thanks so much for your time. 
 
Sincerely, 
 
 
Vasilis Katsoulis 
Founder & CTO, Protepo 
 
 


